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My Mission Statement
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I want to be your personal mortgage consultant for life!

I am committed to providing you unparalleled service, personal integrity and enthusiasm.

Your complete satisfaction and subsequent referrals are the foundation of my business.  I want to exceed your expectations so you will continue to call me for all of your mortgage needs, questions, concerns and be enthusiastic when referring me to everyone you know!
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Life Of A Loan

1. Fill out and sign loan application.  Supply all supporting documentation.

2. Give credit and appraisal fees to loan partner.

3. Loan is opened

Input into Computer

Order Appraisal

Order Escrow

Order Title

4. Submit load to lender – Clients and Realtors will be called (once all above is completed and reviewed).

5. Loan Approval-All conditions will be gathered from borrower and submitted to lender for sign-off.  Appraisal should be submitted if it hasn’t already.  Clients and Realtors are called.

6. Conditions signed off.

7. Your loan documents will be ordered and submitted to escrow for signature.  Clients and Realtors are called.

8. Estimated closing cost ordered from escrow for review to ensure that expectations are met.

9. Loan Documents.  We will confirm the date docs arrive and notify you.  Escrow will call to set up appointment to sign documents.  You may sign a Power of Attorney if needed.

10. Docs signed- Once docs are signed they will be sent to the lender to set up for closing.  The Realtor is called.

11. Funds needed to complete the transaction must be in escrow four days prior to closing. The Realtor is called.

12. Loan is funded.

13. Loan is recorded.

       Life Of A Loan
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Pre-Qualification

Purchase:

Credit will be run and an application taken.  Asset and income documentation will be verified.  This appointment can be taken in person or over the phone.  For first time buyers it is recommended that pre-qualification be completed in person.  One of the loan partners will analyze the loan package and determine the loan amount you are qualified to borrow and show you your program choices.

After completing this process, a letter will be generated for the Realtor of your choice or we will refer one if needed.  We will go over the particulars of your file that relate to the transaction with your Realtor such as:


· Borrower’s closing costs needed.

· Closing costs needed from seller.

· Maximum purchase price.

· Down payment.

· Rates.

Refinance:

The same process as above will be followed to determine if you qualify for your refinance and if the time is right.

Pre-Approval

The same steps are followed as in the pre-qualification.   The process goes one step further in that the package will be forwarded to our lender of choice for their approval.

This step would be taken ahead of completing your contract of sale.  Sometimes the loan partner is not sure of our ability to be approved based on your documentation.  In this case we always want to get the client pre-approved, so they will know exactly the terms of the loan.  These are usually hard to place loans.

Loans that follow pre-set guidelines are easy to place.  We do not want to submit easily placed loans ahead of time as it limits our program options.  We want to be free to use the very best lender at the time your purchase contract is completed.

The same process is followed for hard to place refinances.

Credit

A credit report will be run for a cost of $20.00.  A loan partner will review the report with you to make sure the balances are accurate.  If there is any derogatory credit it will be addressed because it is a consideration in the terms of your loan.


There are three credit bureaus:











Each bureau has different items reported to them and provides a score based on the status of those items. The lenders will look at each score.  The pricing of your loan is usually based on the middle of the three scores.  The scores are based on many variables, the major criteria are:

· Number of accounts

· Length of time since account was opened

· Number of late payments

· Amount owed vs. high balances

Our team can assist you with some types of credit repair.  








What’s a FICO Score?







How Do You Score?

	Historically, mortgage interest rates have varied by loan-to-value and by term only.  On “A” borrower mortgages, variation in credit risks were not generally taken into consideration.  Any variance in interest rates was primarily due to the additional charge for mortgage insurance (PMI) on home loans with loan-to-values greater than 80% or higher rates due to the length of amortization (30 years vs. 15).  The exception to the trend is sub-prime loans. 

              Sub-prime lenders are lenders who specialize in providing loans to borrowers who cannot qualify for traditional financing due to credit impairment or difficult to verify income.  These lenders have used “risk-based” pricing for years.  The greater the risk, the higher the interest rate.

                A leading credit indicator used by lenders to determine risk-based pricing is the FICO (Fair Isaac Company) Score.  Mortgage lenders use FICO Scoring to speed up the loan application process by simplifying credit review.  Recently in the last two years, Fannie Mae and Freddie Mac have also incorporated FICO Scoring into their credit documentation requirements on prime mortgage loans.

               Definition: 

               FICO Scoring is a formula for credit risk assessment that is believed to be highly predictive of future payment risk.         

              The borrower’s score is derived by weighing credit information at a snapshot in time and assessing “points” for each piece of information.  The information is taken from a credit bureau file and scores are based on credit information only.  By law, an applicant’s credit worthiness cannot be judged on race, religion, marital status, gender or nationality.  According to Fair Isaac, the information is, therefore, objective, consistent and does not discriminate.

              FICO Scores can fluctuate, how-ever.  Depending on the credit repository the information is taken form and the geo-graphical location of the borrower, there may be more or less information available, which leads to variations in scoring.
	Calculation:  The borrower’s score is calculated based on assigned numerical values for certain credit characteristics.  The higher the overall score the less risk there is to the lender.  Higher risk characteristics are:

· Bankruptcy

· Non-Bankruptcy derogatory public records

· Charge-offs or loan defaults

· Serious delinquency

Additional characteristics that determine credit score are:

· Number and Age of trade lines

· Presence of derogatory trade line information

· Current level of indebtedness

· Types of credit available (revolving vs. installment)

· Amount of time credit has been in use

· Credit inquiries

Weight:  Credit usage is the key factor.  Each characteristic is weighted according to its “predictive power”.  Those factors with the highest weights are collections, judgments, bankruptcies, late payments, current balances, too few or too many revolving accounts, finance company accounts, number of accounts opened in the past 12 months, collections and number of credit inquiries made.

           FICO scoring looks at credit patterns over a period of time.  In other words, one late payment will not ruin your credit score.  However, a history of late payments and high credit balances will have a serious effect on an individual’s score.

Errors:  Errors on credit reports occur for many reasons.  In the case of divorce, a buyers credit may be impacted if their spouse does not maintain payments, even if the court made their spouse responsible for the outstanding debt.  If a buyer has a bankruptcy that was discharged there may be outstanding charge-offs or unpaid collections on the report that in fact were discharged through the bankruptcy.  Buyers are encouraged to check their credit reports at lease once per year


	If buyers feel there are errors contained in their credit report, they should contact the credit bureau.  According to the Fair Credit Reporting Act, borrowers may fill out credit dispute forms and file them with the credit bureau for investigation.  They may do so by contacting the appropriate credit repository.  The three repositories are listed below with their respective 800 numbers and website addresses.

Equifax………….;;….800-685-1111
www.equifax.com
Experian (TRW)……..800-397-3742

www.experian.com
Trans Union Corp …..800-916-8800

www.tuc.com
Talk to your agent before taking on new obligations

       Buyers need to discuss these issues with their Real Estate professional before they go house hunting.  New debt, particularly for major expenditures, has an immediate negative impact on a buyer’s score.  Bills need to be paid on time, all the time.  Delinquent payments and collections will have less effect on their score over time.  Borrowers need to pay down balances on open trades.  Be aware that revolving debt has higher negative impact on a borrower’s score than installment debt.

“Shopping” for credit and opening new credit card accounts to pay off old accounts will influence scores.  Minor difference in FICO Scores can increase the documentation required by the lender to obtain the loan.

     Credit scoring has assisted lenders in identifying the risk factor in financing a home for borrowers with credit challenges.  A wide variety of home loan products are available to those buyers through alternative lenders.

       Borrowers with low credit scores are now, more than ever before, able to purchase or refinance homes.

      Reprinted with permission of the author.  Kathy Edwards is a licensed California real estate broker with 20 years of experience in the real estate industry.  She is currently vice president and Director of Marketing for American Loan Center, and can be reached at 800-662-3032.


Appraisal


Depending on the length of the escrow, the appraisal will usually be done approximately 7 to 10 days following acceptance of the offer.  It is the job of the listing agents to provide comparable sales information to the appraiser.  When applicable, the seller will be asked for a list of the upgrades in your new home and the approximate value of those upgrades.

An appraisal is an estimated value of a property.  It is used by the lender to ensure the purchase price of the property is reasonable.  We hire an independent appraiser to prepare the appraisal.  The appraisal fee will be paid up front at the time the purchase contract is approved.  The charge for a full appraisal is $350.00.  The appraiser inspects the property and prepares the appraisal.  It is submitted to the lender and their review team examines the appraisal before the file has completed loan approval.

Our team will mail you a copy of the appraisal in your closing package, unless requested earlier.








Refinances










The appraiser will call the homeowner to schedule an appointment.  The appraiser will expect payment at the time of the appointment.  Your agent will advise you of the appraiser’s name and fee before they call to set up the appointment.

Escrow Company

This is a company that employs qualified competent personnel to complete lawful tasks in regards to your home loan.  You will receive documentation form this company.  It is extremely important that this information is completed and returned in a timely manner.  You will receive Escrow Instructions, Statement of Identity and Statement of Information.

Escrow Instructions:

These documents are necessary to direct the entity to perform all tasks pertaining to the transaction.  They perform tasks such as, collecting information to pay off existing loans on your home and conduct business as an agent for all parties without bias to any party.

Statement of Identity

This form asks detailed questions about your personal history.  The form is necessary to ensure that no discrepancies occur in regards to you or your property. 

Statement of Information

This document pertains to issues having to do with the property.  It addresses issues such as, who holds the loan on the property?  Who is your insurance agent?


Title Company

This is a company that tracks the history of the title of your home.  They are in charge of what we refer to as Preliminary Title Report.

The Title Company searches for liens against you and your home (e.g. previous loans to be paid off, tax, liens and judgments). It searches the property tax roll and ensures that your property taxes have been paid correctly.  It ensures that any and all information in regard to you and your home is true and correct.

The Title Company pays off all existing liens, confirms the manner you choose to hold title and verifies all information is deemed lawful and correct.  All records are meticulously maintained in order for you to retain clear title of your home.




                      An Individual’s Most Valuable Asset
	Real Estate has always been considered an individual’s most valuable asset.  For most people, it is the most expensive and important investment they will make in their lives.  Because it is such an important factor in our society, it is granted unique treatment under the law.

When you purchase a home or other real estate, what you actually acquire is title to the property rather that the land itself.  Your title encompasses ownership, use and possession of the land.  However, title to property may be limited by rights and claims asserted by others.


	Problems with title can limit your use and enjoyment of real estate, and have negative financial consequences.

Title defects also threaten the security interest your mortgage lender hold in the property.

Protection against hazards of title is available through a unique coverage known as title insurance.  Unlike other kinds of insurance that focus on possible future events and charge an annual 
	
premium, title insurance is purchased for a one-time payment and is a safeguard against loss arising from hazards and defects already existing in the title, with extended coverage available to cover certain future events, as well.



           Owners V.S. Lender’s Insurance

	There are two basic kinds of title insurance: Owners coverage and Lenders (or mortgage) protection.  Owners title insurance ordinarily issued in the amount of the real estate purchase and may last forever, even after the insured has sold the property, depending on the type of owner’s policy.
	By contrast, the amount of lenders title insurance necessary decreases and eventually disappears as the loan is paid off.  Most lenders require mortgage title insurance as security for the investment in real estate, just as they require firs insurance and other types of coverage as investor protection.



Eliminating The Risk

	An integral component of title insurance is its emphasis on risk elimination before insuring.  This assures that the policyholder has the nest possible change for avoiding title claim and loss.

Title insuring begins with a search of title records-stored at the company’s “title plant”  for matters affecting the title to the real estate concerned.  The examination of evidence from a search is intended to fully report
	all  material objections to the title.  Frequently, instruments that don’t clearly pass title are found in the title “chain” (or history) of ownership assembled from the records in a search.   These need to be corrected before a clear title can be conveyed.  Some examples of instruments that can present concerns are: 

· Outstanding mortgages, judgments and tax liens
	· Deeds, wills and trust that contain improper vesting and incorrect names.

· Incorrect notary acknowledgments

· Easements

Through the search and examination, title problems like these are disclosed so they can be cleared up whenever possible.  But even the most careful investigation cannot locate all hidden defects of title.



Hidden Defect-Dangerous Consequences!

	In spite of all the expertise and dedication that go into a search and examination, hidden defects can emerge after completion of a real estate purchase, causing an unpleasant and costly surprise.  Some examples are:

· Previously undisclosed heirs with claims against the property

· A forged deed that transfers no title to real estate. 
	· Instruments executed under expired or fabricated power of attorney.

· Mistake in public records.

Title insurance offers financial protection against these and other hidden defects of title through negotiation by the title insurer with third parties, payments for defending against attack on title as insured and payment of claims.





Insist On Title Insurance

	Thanks to title insurance home buyers can enjoy protection against many title claims and potential losses.  When title insurance is provided, lenders are willing to make mortgage funds available in geographical areas where they little about market conditions.


	Title insurance policies offer unique safeguards that are essential for secure investments by both real estate purchasers and lenders.  Make sure you are fully protected.


VESTING

Three Common Ways To Take Title To Real Property

	
	TENANCY

IN

COMMON
	JOINT TENANCY
	COMMUNITY

PROPERTY

	PARTIES


	2 or more persons*

(May be husband and wife)
	2 or more persons

(May be husband and wife)
	Husband and Wife Only

	CREATION


	1 or more conveyances
	Single conveyances

(Creating Identical joint interest)
	Single conveyance or presumption from marriage



	RIGHT OF

POSSESSION


	Equal
	Equal
	Equal

	TRANSFERABILITY


	Each Co-owner may transfer separately
	Each co-owner may transfer separately, tenancy in common results**
	Both spouses must consent to transfer

	CREDITOR’S

RIGHTS


	Co-owner interest subject to forced sale
	Co-owner interest subject to forced sale, but tenancy in common may result
	Entire property subject to forces sale to satisfy debt of either spouse

	DEATH OF

CO-OWNER


	Upon death, co-owner’s interest passes to heirs or devisees by will
	Upon death, co-owner’s interest automatically passes to surviving joint tenant

 (The so-called) 
	To surviving spouse except ½ of decedent spouse’s interest may go to devisee by will

	ADVANTAGE


	Co-owner interests are equal, but separately transferable
	Right of survivorship

(Avoids probate) 
	Qualified right of survivor-ship. Mutual consent required for transfer upon death of on spouse, surviving spouse may see tax advantage


*  The term “persons” includes a natural person as well as a validly formed corporation, limited partnership, or general partnership.  Trust property is normally vested in a natural person or corporation show as trustee.

** If co-owners are husband and wife, property may be subject to legal presumption of community property requiring consent of both spouses despite vesting joint tenancy.

This information is furnished by Stewart Title for general information only.  For specific questions or for financial, tax or estate planning, we suggest you contact an attorney or certified public accountant.

WAYS TO HOLD TITLE

	
	TENANCY IN COMMON
	JOINT TENANCY
	COMMUNITY PROPERTY

	PARTIES 


	Any number persons

(May be husband and wife)
	Any number persons

(May be husband and wife)
	Only Husband and Wife

	DIVISION


	Ownership can be divided into any number of interests, equal or unequal
	Owner interest must be equal
	Ownership and managerial interest are equal except control of business is solely with managing spouse

	TITLE


	Each co-owner has a separate legal title to his or her undivided interest. 
	There is only one title to the whole property.
	Title is in the “community”.  Each interest is separate but management is unified.

	POSSESSION


	Equal rights of possession.
	Equal rights of possession.
	Both co-owners have equal management and control

	CONVEYANCE


	Each co-owners  interest may be conveyed separately by its individual owner.
	Conveyance by one co-owner without the others will break that individual’s joint tenancy.
	Personal property (except “necessaries”) may be conveyed for valuable consideration without consent of the other spouse; real property requires written consent of other spouse and separate interest cannot be conveyed except upon death.

	PURCHASER’S

STATUS


	Purchaser will become a tenant in common with the other property co-owners.
	Purchaser will become a tenant in common with the other property owners
	Purchaser can only acquire whole title of community: cannot acquire a part of it.

	DEATH


	On co-owners death, his or her interest passes by will to that person’s devisees or heirs. No survivorship right.
	On co-owner’s death his or her interest ends and cannot be disposed of by will.  Survivor owns the property by survivorship.
	On co-owner’s death 50% belongs to survivor in severalty, 50% goes by will to descendant’s devisees or by succession to survivor. 

	SUCCESSOR’S STATUS


	Devisees or heirs become tenants in common.
	Last survivor owns property in severalty.
	If passing by will, tenancy in common between devisees and survivor results.

	CREDITOR’S RIGHTS


	Co-owner’s interest may be sold on execution sale to satisfy his or her creditor.  The creditor becomes a tenant in common.
	Co-owners inters may be sold on execution sale to satisfy his or her creditor.  Joint tenancy is broken; creditor becomes tenant in common.
	Property of community is liable for contracts of either spouse with were made after marriage and prior to or after January 1, 1975.  Co-owner’s interest cannot be sold separately; whole property may be sold on execution to satisfy creditor.

	PRESUMPTION


	Favored in doubtful cases except husband and wife case.
	Must be expressly stated. Not favored.
	The presumption is very strong that property, which has been acquired, by husband and wife, is community property.


Reprinted from California Land and Title Association

      Property Taxes

Property Taxes are due twice a year, April 10th and December 10th.  They are usually figured at 1.25% of the purchase price (this may vary according to city).  Your escrow officer will give you the accurate percentage.

Property taxes can be paid in two ways:

1. Impounds:
If your loan has a Loan to Value (LTV) of 90% or higher and is one loan, you have to include your taxes in your monthly payment.  If you do a 1st and 2nd combination or have a LTV less that 90%, impounds are optional.

To open an impound account you will be asked to bring in 4-7 months of taxes to escrow as part of your closing costs.

The lender will open an escrow account balance on your monthly statement.  From your first payment 1/12th of your tax bill will be included with your monthly payment.

The lender will pay your tax bill; you should also get a copy of the bill from the county.  Always check your January and May statements to make sure the money was deducted from your account.  If it wasn’t, contact your lender.

Supplemental Tax Bills

For the first six months (sometimes longer) your tax bill will be based on the prior owner’s assessed value.  The new bill will be based on the current purchase price.  There will need to be an adjustment for the differences in the two assessments; whish is called a tax supplement.  When the county updates their records you will receive one bill with the new assessment.  The lender will not pay supplemental bills.  You can try to persuade them to pay the supplemental bill because they have your impounds.

2. No impounds:

You will be responsible to pay your taxes in April and December.  You will get your tax bill in October. The first installment is due in December and the second installment is due the following April.

Tax Bill Cycle

January 1st -  June 30th

Late April

July 1st  - December 31st 
December 10th

Property Tax Calendar

	January


	1st     Assessment Date
	First Installment July 1st to December 31st    -    Second Installment January1st to June 30th
	

	February


	1st     2nd Installment Due

10th   Last Day to File Home Owners, Veterans &

         Sr. Citizens Exemption (100%)
	
	

	March


	1st     Taxes Unsecured Roll
	
	

	April


	10th  2nd  Installment Delinquent
	
	April 10 – June 30

	May


	
	
	One or both Installments delinquent

	June


	8th   Publication Date for Delinquent Taxes
	
	Add 10% Penalty

+ $10.00 Cost

	Beginning of Fiscal Year
	
	
	

	July


	1st     Properties With Delinquent Taxes Sold to 

         State; Goes to Sale After Delinquent 5 yrs.

         Owners Informed Of New Values.

30th   Last Day To Advise New Owner.
	
	July 1

	August


	Late  Sale Number Assigned for Delinquent 

         properties
	
	One or both Installments delinquent

	September


	
	
	Add 10% Penalty

	October


	Last Week  - Tax Bill Mailed
	
	Add $15.00 Redemption Charge

	November


	1st   First Installment Due
	
	Add 1.5% per Month

	December


	10th   Last Day to File Home Owners, Veterans &

         Sr. Citizens Exemption (80%)

10th   First Installment Delinquent
	
	December 10

-April 10


Homeowners Insurance

Condo
You do not need homeowners insurance to close this transaction as your Homeowner’s Association dues cover the structure.  However, please note your contents are not insured.  You will have to call your insurance agent if you want the contents insured.

House

A one-year premium is required at closing.  You will select your own insurance agent and give him or her the name and phone number of your escrow officer.  Your agent will send the bill to escrow and this will be added to the amount of money you will need to bring in at the close.

Two Ways to pay:

(1) Impounds:

To open an impound account you will be asked to bring in 1 years premium plus 2 months up front.  You will give this to escrow as part of your closing costs.

The lender will open an escrow and most lenders how the account balance on your monthly statement.  From your first payment 1/12th of your annual premium will be included with your monthly payment.

(2) No Impounds

You will receive an annual invoice that you will be responsible for paying on your own.

Mortgage Interest

Interest is the fee charged by the lender for borrowing their money.  It is charged at a percentage of the amount of the loan amount called the principal.  The interest rate is stated for a term of a year.  Banks use 360 days in a year to simplify the computation.  When calculated, the principal amount is multiplied by the interest rate then by the length of time.  

Example:

Principal (Loan Balance)
$100,000

Interest Rate



6%

Period of Time


6 Months

Calculation:

$100,000 x .06 x (6/12) =
  $3000

Interest on a loan is paid in arrears.  This means: For the previous month – an example of this would be:  Your payment due on September 1st is for the month of August.

When closing your loan you must bring in as a part of your closing cost, the interest for the remaining days left in the month, and then you will not be required to make your first payment until the first day of the following month.


Tax Write-Off

In order to encourage home ownership, the government allows individuals to deduct home ownership related expenses from your taxable income.

These expenses include mortgage interest, real estate taxes and loan origination fees (also known as points).  Income tax rates are graduated.  Meaning the rates are increase as you income level increases.

In order to calculate your tax benefit, you need to multiply the marginal tax rate for the highest tax rate you have paid on your federal and state income tax returns.  For example, a borrowers state and federal marginal tax rates are .08, and .28, totaling .36.  To calculate the tax benefit, add the annual interest and real estate taxes together, and then multiply by the marginal tax rate.  The product is your annual tax benefit.

Depending on your loan amount, being a first time buyer can usually increase your withholding exemptions on your W-4 by at least 4 and still get a tax refund.  This should be taken into account when considering the mortgage you can afford and your tax planning.

Closing Costs

Purchase or refinance transactions require services from several entities and each of has fees associated with the specific service provided.  There are two categories of fees:

Non-recurring  - These are one-time only deductible fees associated with services provided.

Recurring or Pre-paid - These are not considered fees.  These are pro-rated costs associated with your monthly cost.  These will include interest, taxes insurance, homeowner’s dues and mortgage insurance.

Non-Recurring

Escrow

The escrow company charges fees for handling the escrow.  It also charges for special services such as messenger fees or notary fees.

Title

The title company charges for title insurance and government fees.

Lender

The lender charges for loan related fees, such as origination fees, credit check, appraisal, processing and undercutting.

Recurring / Prepaid

Interest

On a purchase, interest will be paid from the day before closing (also called funding) until the end of the month.

Insurance

On a purchase, 1-year premium must be collected.  On a refinance, they will have you bring in enough to bring 12 months current.

Taxes

Property taxes will be pro-rated and collected as well as impounds (if requested).

Homeowner’s Association

This will be prorated and collected.

Mortgage Insurance

If this applies to your loan amounts this fee will be collected.

Miscellaneous

Sometimes there are fees for property inspections, home warranties and real estate processing fees.
Set Appointment with Don’s Team
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Follow Up After Close Answer Questions





Why Do I Need Title Insurance?





SPECIAL POINTS OF INTEREST:








Problems with your title can limit your enjoyment of real estate.





Title problems can have negative financial consequences.





Title insurance is a safeguard against loss.





Why Do I Need Title Insurance?





“Title insurance offers financial protection against hidden defects of title.”





“Real Estate has always been considered an individuals most valuable asset”
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